
STELLAR SPORTS
IM MCKINNON played base-
ball very well. At 16 years old,

he made the prospect list of both the 
St. Louis Cardinals and the Montreal
Expos. But playing in the major
leagues was not where Tim would
make his contributions. His rewards
have come through self-discipline,
determination and self-employment as
a successful entrepreneur.

L i fe has never taken him far from his
b e l oved sports wo rld; but rather t h a n
being a playe r, Tim is now a supplier.
His company, Stellar Sport s , l o c ated in
S t e l l a rt o n , N ova Scotia, buys and sells
n ew and used sports equipment and
p rovides skate sharpening and equip-
ment repair serv i c e s .

Ti m ’s business success is the result 
of ye a rs of hard wo rk and pers o n a l
commitment. At age 17, he suffe red 
a stro ke wh i ch left him speech l e s s ,
paralysed and suffering from i m p a i re d
vision. Though the doctors we re n ’t
optimistic he would live, Tim wa s
d e t e rmined to prove them wrong and
s t a rted physical therapy. He gra d u at e d
f rom high school as class va l e d i c t o ri a n
at age 22, then went on to earn a degre e
in Economics and Political Science
f rom Saint Mary ’s Unive rsity in Halifa x
and a diploma in deve l o p m e ntal studies
f rom A l gonquin College in Ottawa .

After 15 ye a rs of daily wo rk-outs –
sometimes 12 hours a day – Ti m
a ch i eved a level of independence com-
p at i ble with his ex p e c t ations. His
decision to start a business came fro m
the need to earn a liv i n g. “I was wo rk-
ing in the sports dep a rtment of
Canadian Ti re at the time,” he say s ,
“and found out I was going to be laid
o ff. So I had to fi g u re out wh at else I
could do.” G iven his affinity fo r
s p o rt s , he re c og n i zed a niche in the
s p o rts equipment market and decided
to turn his idea into an opport u n i t y.

With “hope and a prayer”, he used
his personal savings to cover rent and
operating expenses for two or three
months. His business opened in 1984.
Since he invested his savings to cover
the start-up, he financed the store’s
operations solely from cash flow. The
result was that growth, although

steady, was slower than it could have
been. Tim concedes that his business
would have grown faster had he 
had access to bank financing in the
beginning.

“It’s a good feeling to see your busi-
ness grow from the bottom up,” he
admits. “You face a lot of daily chal-
lenges like ‘Will there be any cus-
tomers this week? Will there be
enough stock?’But when you are the
boss, your decision and direction make
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the business succeed.” Tim is fortu-
nate in knowing he can count on the
support of family and friends who
readily do whatever they can when 
he needs a hand.

His advice to others who may 
consider starting a business is to
re a l i ze that having your own com-

p a ny is not the easy path to fi n a n c i a l
success. It takes time, wo rk and con-
stant attention for a business to grow.
He believes aspiring entrep re n e u rs
should make sure to analy ze their
ve n t u res thoro u g h ly – making sure
the idea is sound, a market ex i s t s ,
and that there is long-term grow t h
potential. Th e n , he say s , “ Wh e re
t h e re ’s a will there ’s a way.”
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R e a l i ze that having your own company is not the easy path to financial success.


