
CANADIAN INTERNATIONAL TRADE TRIBUNAL 

IMPORTERS’ QUESTIONNAIRE 
COPPER PIPE FITTINGS 

INQUIRY NO. NQ-2006-002 

Before completing this questionnaire, please read carefully the instruction guide that can be 
downloaded from the Tribunal’s Web site at www.citt-tcce.gc.ca/question/index_e.asp. 

Please return only your questionnaire response to the Canadian International Trade Tribunal, as 
per the directives provided in the instruction guide, no later than November 14, 2006. 

PART I – GENERAL 

PUBLIC INFORMATION 

Note: Information requested in this part is public. 

1. Please provide your company’s name and the following certification: 

A) Name (in English and in French, if applicable) and address of reporting company and any 
other companies (other locations, facilities and outlets) on behalf of which your company is 
responding to this questionnaire: 

 

 

 

 

   

E-mail Address  Web Site 

B) The undersigned certifies that the information herein supplied is complete and correct to the 
best of his/her knowledge and belief. 

   

Date  Signature of Authorized Official 

   

Telephone  Name of Authorized Official 
(Please print) 

   

Fax  Title of Authorized Official 
(Please print) 

C) If you firm has not imported copper pipe fittings, as defined in the instruction guide, 
since 2003, please check the box below and return only this completed page to the 
Tribunal, as per the directives in the instruction guide. 

 Firm has not imported copper pipe fittings from any of the subject countries or 
any other country during the period from January 1, 2003, to September 30, 2006. 
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2. Please indicate the category(ies) of copper pipe fittings that your firm has purchased from 
domestic suppliers since 2003, and/or the category(ies) and country(ies) of origin of copper pipe 
fittings that your firm has imported since 2003. 

From China From South Korea 

 Pressure Copper Pipe Fittings: Wrought  Pressure Copper Pipe Fittings: Wrought 

 Pressure Copper Pipe Fittings: Cast  Pressure Copper Pipe Fittings: Cast 

 DWV Copper Pipe Fittings: Wrought  DWV Copper Pipe Fittings: Wrought 

 DWV Copper Pipe Fittings: Cast  DWV Copper Pipe Fittings: Cast 

From the United States From Other Country:   
 (specify country) 

 Pressure Copper Pipe Fittings: Wrought  Pressure Copper Pipe Fittings: Wrought 

 Pressure Copper Pipe Fittings: Cast  Pressure Copper Pipe Fittings: Cast 

 DWV Copper Pipe Fittings: Wrought  DWV Copper Pipe Fittings: Wrought 

 DWV Copper Pipe Fittings: Cast  DWV Copper Pipe Fittings: Cast 

From Other Country:   
 (specify country) 

From Other Country:   
 (specify country) 

 Pressure Copper Pipe Fittings: Wrought  Pressure Copper Pipe Fittings: Wrought 

 Pressure Copper Pipe Fittings: Cast  Pressure Copper Pipe Fittings: Cast 

 DWV Copper Pipe Fittings: Wrought  DWV Copper Pipe Fittings: Wrought 

 DWV Copper Pipe Fittings: Cast  DWV Copper Pipe Fittings: Cast 

Purchased From Domestic Producers Purchased From Other Domestic Sources: 
  

(specify source, i.e. other importer, broker, trader, 
wholesaler, distributor) 

 Pressure Copper Pipe Fittings: Wrought  Pressure Copper Pipe Fittings: Wrought 

 Pressure Copper Pipe Fittings: Cast  Pressure Copper Pipe Fittings: Cast 

 DWV Copper Pipe Fittings: Wrought  DWV Copper Pipe Fittings: Wrought 

 DWV Copper Pipe Fittings: Cast  DWV Copper Pipe Fittings: Cast 
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3. Please describe your firm’s activities relative to copper pipe fittings by indicating the trade level at 
which your firm operates. Check only one box. 

 Broker / Trader OEM / Contractor / End User 

 Wholesaler / Distributor Other:   
(specify) 

 Retailer / Mass Merchandiser   

4.  
A) If your firm is a broker, trader, wholesaler or distributor, please indicate the trade levels to 

which it sells copper pipe fittings by checking the appropriate boxes below. 

 Wholesalers / Distributors Other:   
(specify) 

 Retailers / Mass Merchandisers Other:   
(specify) 

 OEMs / Contractors / End Users Other:   
(specify) 

B) If these trade levels have changed since 2003, please elaborate. If different or specific trade 
levels exist for the product categories identified in the instruction guide, please explain. 

 

 

 

 

 

 

 

 

 

5.  
A) Does your firm purchase copper pipe fittings that are manufactured by domestic 

producers? 

Yes  No  
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B) If you answered yes to A), please provide details regarding the product category(ies) and 
the domestic producer(s). 

 

 

 

 

C) Does your firm sell to domestic producers copper pipe fittings for which you were the 
importer of record for customs purposes? 

Yes  No  

D) If you answered yes to C), please provide details regarding the product category(ies) and 
the country(ies) of origin. 

 

 

 

 

6. If your firm is wholly or partly owned by other firms involved in any manner with any of the 
copper pipe fittings subject to this inquiry, whether upstream or downstream, please list the names 
and addresses of the other firms, and indicate the percent share of ownership or interest in your firm 
by the other firms. 

Name Address Percent Share of Ownership 
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7. If your firm wholly or partly owns other firms involved with any of the copper pipe fittings subject 
to this inquiry, whether upstream or downstream, please list their names and addresses, and indicate 
the extent of your company’s ownership or interest in those companies. 

Name Address Percent Share of Ownership 

      

      

      

      

      

8. If your firm is associated in any manner with other importers, producers, foreign producers, 
exporters, suppliers of raw materials used in the manufacture of copper pipe fittings or customers 
that buy any of the copper pipe fittings subject to this inquiry, either domestically or elsewhere in 
the world, please list those importers, producers, foreign producers, exporters, suppliers or 
customers and their addresses, indicate the nature of the association, describe the type of product 
these firms handle and their role in the industry. 

Name Address 
Nature of 

Association1 
Product 
Category 

Role in 
Industry2 

          

          

          

          

  
1. Please refer to definition of “associated firms” in the instruction guide. 
2. May include importer, producer, foreign producer, exporter, supplier, customer or buying group member, but does 

not include arm’s length (independent) customers or suppliers. 
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9. Please provide a brief history of your firm, with particular emphasis on the importation, marketing 
and distribution in Canada of copper pipe fittings. The history, among other things, should cover 
the date of incorporation, corporate structure, the date that copper pipe fittings were first imported, 
and the range of products imported by your firm within each product category identified in the 
instruction guide. 

 

 

 

 

 

 

 

 

 

 

NOTE: If your firm is a broker, trader, wholesaler or distributor of copper pipe fittings, 
please answer questions 10 and 11 and then continue on. However, if your firm is a 
retailer, mass merchandiser, OEM, contractor or end user of copper pipe fittings, 
please go to question 12 and continue from that point. 

10. Please submit, in either paper or electronic format, complete price lists and product brochures or 
catalogues covering copper pipe fittings for the period 2003 to the present. If these documents do 
not distinguish between copper pipe fittings that you import from the subject countries and other 
countries or include copper pipe fittings that you purchased from domestic producers, please 
identify the copper pipe fittings purchased domestically and those imported from the subject 
countries. Also, if these documents cover more than the subject copper pipe fittings, please clearly 
identify on these documents which products match the product definition in the instruction guide as 
enumerated in the Appendix. 

Please note that if you do not clearly distinguish between copper pipe fittings that you import from 
the subject countries and other countries and those that you purchase from domestic producers or 
other domestic sources, and products other than the subject copper pipe fittings, the Tribunal will 
give to these documents the weight that they deserve. 
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11. Please describe your methods of market promotion (i.e. how you encourage sales) for copper pipe 
fittings. If these methods have changed since 2003, please provide details. If differences exist 
among the product categories identified in the instruction guide, please explain. If the response to 
this question would divulge confidential business information, provide a redacted version and a 
complete version to be placed on the confidential record. 

 

 

 

 

 

 

 

12. If your firm has changed the product mix of copper pipe fittings that it has imported since 2003 
(e.g. product categories, types of products within a specific product category, sources, sizes, etc.), 
please elaborate. 

 

 

 

 

 

 



8 

CANADIAN INTERNATIONAL TRADE TRIBUNAL NQ-2006-002
 
IMPORTERS’ QUESTIONNAIRE COPPER PIPE FITTINGS

 

13. In order to minimize the burden of responding to questionnaires on participants in Tribunal 
investigations, the Tribunal’s staff is continually looking for ways to collect the information 
necessary for the proper conduct of an investigation with the least inconvenience to the respondents. 
We would welcome your suggestions for ways to streamline the data collection process and 
minimize the burden of questionnaire response. As well, we would appreciate the best estimate of 
the time required by your firm to complete this questionnaire. 

Hours to complete:   

Comments: 
 

 

 

 

 

 



CONFIDENTIAL/PROTECTED 9 
 

CANADIAN INTERNATIONAL TRADE TRIBUNAL NQ-2006-002
 
IMPORTERS’ QUESTIONNAIRE COPPER PIPE FITTINGS

 

PART II 

CONFIDENTIAL INFORMATION 

Note: Information requested in this part is considered to be 
confidential in nature and will be treated as such, in 
accordance with sections 43 to 49 of the Canadian 
International Trade Tribunal Act. 

COMPANY NAME:  

INVENTORIES, IMPORTS, SALES IN CANADA AND EXPORTS 

NOTE: If your firm is a retailer, mass merchandiser, OEM, contractor or end user of 
copper pipe fittings, you are not required to complete Parts “B” and “C” of 
Schedule I (starting on p. 16) to Schedule V (starting on p. 24). 

14. Please provide your imports, sales in Canada and exports of: 

• All subject copper pipe fittings in Schedule I (starting on p. 16); 
• Pressure copper pipe fittings: wrought in Schedule II (starting on p. 18); 
• Pressure copper pipe fittings: cast in Schedule III (starting on p. 20); 
• DWV copper pipe fittings: wrought in Schedule IV (starting on p. 22); and 
• DWV copper pipe fittings: cast in Schedule V (starting on p. 24). 

If your records do not segregate the information by product category, please provide estimates for 
each category, with a full explanation of the methodology used to prepare these estimates. 

15. Please report your volumes and values of finished inventories of imported or domestically 
purchased:1 

• All subject copper pipe fittings in Schedule VI (p. 27); 
• Pressure copper pipe fittings: wrought in Schedule VII (p. 28); 
• Pressure copper pipe fittings: cast in Schedule VIII (p. 29); 
• DWV copper pipe fittings: wrought in Schedule IX (p. 30); and 
• DWV copper pipe fittings: cast in Schedule X (p. 31). 
  
1. Domestically purchased copper pipe fittings include goods purchased from domestic producers or other domestic 

sources, i.e. other importers, brokers, traders, wholesalers, distributors, etc. 

If your records do not segregate the information by product category, please provide estimates for 
each category, with a full explanation of the methodology used to prepare these estimates. 
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16. Please describe the method used to value the above inventories. Were there any changes in the 
method of valuation over the period shown in the above response? Also, were there any major 
write-downs of inventory over the period? If differences exist among the product categories 
identified in the instruction guide, please explain. 

 

 

 

 

 

 

 

17. Does the level of the average volume of inventories of copper pipe fittings normally carried at any 
given time vary according to the time of the year? If your inventories have changed significantly in 
the period from January 1, 2003, to September 30, 2006, please indicate how much they have 
changed and the reasons for this change. If differences exist among the product categories identified 
in the instruction guide, please explain. 
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NOTE: If your firm is a broker, trader, wholesaler or distributor of copper pipe fittings, 
please answer question 18 and then continue on. However, if your firm is a retailer, 
mass merchandiser, OEM, contractor or end user of copper pipe fittings, please go 
to question 20 and continue from that point. 

18. Please provide your sales in Canada, by trade level, from your imports of all subject copper pipe 
fittings as requested in Schedule XI (p. 32). 

19.  
A) Please provide an estimate, in percentage terms, of the regional distribution of the total sales 

volume of copper pipe fittings that have been imported by your firm since 2003. 

Regional Distribution of Sales Volume 
of Copper Pipe Fittings Imported by Your Firm 

(%) 
 

2003 2004 2005 

Jan. 1 - 
Sept. 30 

2005 

Jan. 1 - 
Sept. 30 

2006 

Atlantic Provinces       

Quebec       

Ontario       

Prairies       

British Columbia       

Total  100  100  100  100   100 
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B) Please provide for each region, an estimate of the average delivery cost of copper pipe 
fittings imported by your firm, expressed as a percentage of your net delivered selling 
value, from the point of direct shipment in Canada to your customers, whether included in 
the selling value or incurred separately by your customers. 

Average Delivery Cost of Copper Pipe Fittings Imported by Your Firm 
as a Percentage of Your Net Delivered Selling Value 

(%) 
 

2003 2004 2005 

Jan. 1 - 
Sept. 30 

2005 

Jan. 1 - 
Sept. 30 

2006 
Atlantic Provinces 

Freight       
Handling and Insurance       
Other Costs:   
 (specify)       

Total       
Quebec 

Freight       
Handling and Insurance       
Other Costs:   
 (specify)       

Total       
Ontario 

Freight       
Handling and Insurance       
Other Costs:   
 (specify)       

Total       
Prairies 

Freight       
Handling and Insurance       
Other Costs:   
 (specify)       

Total       
British Columbia 

Freight       
Handling and Insurance       
Other Costs:   
 (specify)       

Total       
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TRANSFERS/TRANSACTIONS 

20.  
A) Have any of your firm’s purchases of copper pipe fittings since 2003 been from related or 

associated companies identified in response to questions 6 to 8 of Part I of the public 
section of this questionnaire? If so, please indicate the percentage of your firm’s total sales 
volume of copper pipe fittings that sales from these purchases have represented since 2003. 

Yes  No  

Sales From Purchases from Related/Associated Companies 
as a Percentage of Total Sales Volume of Copper Pipe Fittings 

(%) 

2003 2004 2005 
Jan. 1 - Sept. 30 

2005 
Jan. 1 - Sept. 30 

2006 

          

B) Has your firm purchased from or sold to related or associated companies since 2003? If so, 
please provide an explanation of the method used to determine the transfer values (i.e. fair 
market value, cost, cost plus, etc.). 

Yes  No  

Explanation of Method Used to Determine Transfer Values: 
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PRICING 

NOTE: If your firm is a retailer, mass merchandiser, OEM, contractor or end user of 
copper pipe fittings, please report, in Schedule XII (starting on p. 34), your 
purchase volume and net delivered purchase value1 rather than the sales volume 
and net delivered selling value2 of these products. 

21. Please report your sales volume, net delivered selling value2 and unit value for each of the 
benchmark products specified in Schedule XII (starting on p. 34). 

  
1. Net delivered purchase value for imports is the laid-in cost net of all cash, quantity or deferred discounts, allowances, 

taxes, rebates and incentives, but including all import costs such as customs and other duties, brokerage fees and 
delivery costs (freight, handling and insurance) to you warehouse. The net delivered purchase value should be stated 
in Canadian dollars as declared for Customs purposes. 

2. Net delivered selling value for sales from imports is net of all cash, quantity or deferred discounts, allowances and 
taxes whether or not shown on every invoice. These discounts, allowances and taxes include, but are not limited to, 
discounts and cash discounts, rebates and incentives. 
However, it includes delivery costs (freight, handling and insurance) from the point of direct shipment in Canada paid 
by your firm and included in the selling value or an estimate of the delivery costs incurred by your customer in 
Canadian dollars. 

NOTE: If your firm is a broker, trader, wholesaler or distributor of copper pipe fittings, 
please answer question 22 and then continue on. However, if your firm is a retailer, 
mass merchandiser, OEM, contractor or end user of copper pipe fittings, please go 
directly to question 23. 

22. With regard to your price lists covering copper pipe fittings for the period from 2003 to the 
present, please give details relating to terms, discounts, allowances, rebates and incentives or other 
considerations which have the effect of reducing the cost of the goods to the purchaser. If a discount 
list is used in selling copper pipe fittings, please provide a copy of the list that was in effect for the 
above period. 
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FORECASTS 

23. Please provide any documents, plans, forecasts, market analyses, or other information setting out 
your firm’s strategies and objectives, for the years 2006, 2007 and 2008 concerning copper pipe 
fittings with respect to the following factors: 

• sales/purchases from domestic sources,  
• sales/purchases from imports,  
• market size and growth, 
• market share for your firm,  
• price levels, and 
• investments. 

Please provide the rationale and assumptions underlying these plans and forecasts, and indicate 
whether they were prepared internally or by an outside consultant.  

Notes: 

These specific plans and forecasts may already be in the form of “business plans” or equivalent 
used by your firm. If these types of documents are readily available, you may submit them in lieu of 
the above. However, if no formal forecast documents exist, provide your company’s best estimates 
with regard to the above-mentioned factors. 

You are not required to provide your firm’s plans and forecasts dealing with products or activities 
other than copper pipe fittings. 
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SCHEDULE I 

IMPORTS, SALES IN CANADA AND EXPORTS 
OF ALL SUBJECT COPPER PIPE FITTINGS 

 2003 2004 2005 
Q1 

2005 
Q2 

2005 
Q3 

2005 
Q4 

2005 
A. Imports1,2 

Originating in: China 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: South Korea 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: the United States 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         

B. Sales in Canada From Imports3 
Originating in: China 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: South Korea 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: the United States 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         

C. Export Sales From Imports3,4 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         

 
See Notes on page 26. 
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SCHEDULE I (continued) 

IMPORTS, SALES IN CANADA AND EXPORTS 
OF ALL SUBJECT COPPER PIPE FITTINGS 

 
Q1 

2006 
Q2 

2006 
Q3 

2006 
A. Imports1,2 

Originating in: China 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       

B. Sales in Canada From Imports3 
Originating in: China 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

C. Export Sales From Imports3,4 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

 
See Notes on page 26. 
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SCHEDULE II 

IMPORTS, SALES IN CANADA AND EXPORTS 
OF PRESSURE COPPER PIPE FITTINGS: WROUGHT 

 2003 2004 2005 
Q1 

2005 
Q2 

2005 
Q3 

2005 
Q4 

2005 
A. Imports1,2 

Originating in: China 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: South Korea 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: the United States 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         

B. Sales in Canada From Imports3 
Originating in: China 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: South Korea 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: the United States 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         

C. Export Sales From Imports3,4 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         

 
See Notes on page 26. 
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SCHEDULE II (continued) 

IMPORTS, SALES IN CANADA AND EXPORTS 
OF PRESSURE COPPER PIPE FITTINGS: WROUGHT 

 
Q1 

2006 
Q2 

2006 
Q3 

2006 
A. Imports1,2 

Originating in: China 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       

B. Sales in Canada From Imports3 
Originating in: China 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

C. Export Sales From Imports3,4 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

 
See Notes on page 26. 
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SCHEDULE III 

IMPORTS, SALES IN CANADA AND EXPORTS 
OF PRESSURE COPPER PIPE FITTINGS: CAST 

 2003 2004 2005 
Q1 

2005 
Q2 

2005 
Q3 

2005 
Q4 

2005 
A. Imports1,2 

Originating in: China 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: South Korea 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: the United States 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         

B. Sales in Canada From Imports3 
Originating in: China 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: South Korea 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: the United States 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         

C. Export Sales From Imports3,4 
Volume (pieces)         
Net D Selling Value ($)         
Average Unit Value ($/piece)         

 
See Notes on page 26. 
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SCHEDULE III (continued) 

IMPORTS, SALES IN CANADA AND EXPORTS 
OF PRESSURE COPPER PIPE FITTINGS: CAST 

 
Q1 

2006 
Q2 

2006 
Q3 

2006 
A. Imports1,2 

Originating in: China 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       

B. Sales in Canada From Imports3 
Originating in: China 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

C. Export Sales From Imports3,4 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

 
See Notes on page 26. 
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SCHEDULE IV 

IMPORTS, SALES IN CANADA AND EXPORTS 
OF DWV COPPER PIPE FITTINGS: WROUGHT 

 2003 2004 2005 
Q1 

2005 
Q2 

2005 
Q3 

2005 
Q4 

2005 
A. Imports1,2 

Originating in: China 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: South Korea 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: the United States 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         

B. Sales in Canada From Imports3 
Originating in: China 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: South Korea 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: the United States 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         

C. Export Sales From Imports3,4 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         

 
See Notes on page 26. 
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SCHEDULE IV (continued) 

IMPORTS, SALES IN CANADA AND EXPORTS 
OF DWV COPPER PIPE FITTINGS: WROUGHT 

 
Q1 

2006 
Q2 

2006 
Q3 

2006 
A. Imports1,2 

Originating in: China 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       

B. Sales in Canada From Imports3 
Originating in: China 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

C. Export Sales From Imports3,4 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

 
See Notes on page 26. 
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SCHEDULE V 

IMPORTS, SALES IN CANADA AND EXPORTS 
OF DWV COPPER PIPE FITTINGS: CAST 

 2003 2004 2005 
Q1 

2005 
Q2 

2005 
Q3 

2005 
Q4 

2005 
A. Imports1,2 

Originating in: China 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: South Korea 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece         
Originating in: the United States 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)         
Net Delivered Purchase Value ($)         
Average Unit Value ($/piece)         

B. Sales in Canada From Imports3 
Originating in: China 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: South Korea 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: the United States 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         

C. Export Sales From Imports3,4 
Volume (pieces)         
Net Delivered Selling Value ($)         
Average Unit Value ($/piece)         

 
See Notes on page 26. 
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SCHEDULE V (continued) 

IMPORTS, SALES IN CANADA AND EXPORTS 
OF DWV COPPER PIPE FITTINGS: CAST 

 
Q1 

2006 
Q2 

2006 
Q3 

2006 
A. Imports1,2 

Originating in: China 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Purchase Value ($)       
Average Unit Value ($/piece)       

B. Sales in Canada From Imports3 
Originating in: China 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

C. Export Sales From Imports3,4 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

 
See Notes on page 26. 
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NOTE: You are required to report your imports of copper pipe fittings, per product category, for 
each country (subject and non-subject) from which you imported the goods during the 
Tribunal’s period of inquiry (i.e. January 1, 2003, to September 30, 2006), which also covers 
the Canada Border Services Agency’s period of dumping investigation (i.e. April 1, 2005, to 
March 31, 2006, or Q2 2005 to Q1 2006), and its period of subsidy investigation 
(i.e. January 1, 2005, to March 31, 2006, or Q1 2005 to Q1 2006). 

 The data reported in Schedule I (starting on p. 16) for all copper pipe fittings should be the 
sum of the data reported in Schedule II (starting on p. 18), Schedule III (starting on p. 20), 
Schedule IV (starting on p. 22) and Schedule V (starting on p. 24). 

 If your records do not segregate the information into the four product categories identified 
in the instruction guide, please provide estimates for each category, with a full explanation 
of the methodology used to prepare these estimates. 

 

NOTE: If your firm is a retailer, mass merchandiser, OEM, contractor or end user of copper pipe 
fittings, you are not required to complete Parts “B” and “C” of Schedule I (starting on 
p. 16) to Schedule V (starting on p. 24). 

Notes: 

1. Report only imports which originated from the specified countries and which have entered Canada, 
have been cleared by Canada Customs and for which you were the importer of record for customs 
purposes. Thus, imported goods purchased from a non-resident importer or supplier that is the importer 
of record should be excluded. 

2. For imports, the net delivered purchase value is the laid-in cost net of cash, quantity or deferred 
discounts, allowances, taxes, rebates and incentives, but includes all import costs such as customs and 
other duties, brokerage fees and delivery costs (freight, handling and insurance) to your warehouse. The 
net delivered purchase value should be stated in Canadian dollars as declared for Customs purposes. 

3. Sales data are to be reported on the date of shipment to the customer or the customer’s warehouse. For all 
sales, the net delivered selling value is net of all cash, quantity or deferred discounts, allowances and 
taxes whether or not shown on every invoice. These discounts, allowances and taxes include, but are 
not limited to, discounts and cash discounts, rebates and incentives. However, it includes delivery costs 
(freight, handling and insurance) from the point of direct shipment in Canada paid by your firm and 
included in the selling price or an estimate of the delivery costs incurred by the purchaser in Canadian 
dollars. 

4. Export sales should include sales to affiliated companies located outside Canada. 
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SCHEDULE VI 

FINISHED INVENTORIES1,2 OF ALL SUBJECT COPPER PIPE FITTINGS 

  Inventory of Finished 
 Product Imported3 From 
 Subject Countries  

 Inventory of Finished 
 Product Imported3 From 
 Other Countries  

 Inventory of Finished 
 Product Purchased 
 From Domestic Sources4 

 Volume 
(pieces) 

Value 
($) 

Volume 
(pieces) 

Value 
($) 

Volume 
(pieces) 

Value 
($) 

December 31, 2002             

December 31, 2003             

December 31, 2004             

December 31, 2005             

September 30, 2005             

September 30, 2006             

 
1. Please ensure that the above data for all subject copper pipe fittings and each product category reconcile as follows: 

• Beginning Inventory of Finished Product Imported From Subject and Other Countries plus [Total Imports (A) less Total 
Sales in Canada From Imports (B) less Total Export Sales From Imports (C) reported in Schedule I (starting on p. 16)] 
should equal Ending inventory of Finished Product Imported From Subject and Other Countries. In the event that the 
reported data do not reconcile in this manner, please explain. (Beginning Inventory + [A – B – C from Schedule I (starting 
on p. 16)] = Ending Inventory). 

2. Finished inventories should only include products that are not sold. Finished inventories should not include goods that have 
been sold but are warehoused by you for your customer. 

3. Report only finished inventories of imported product which have entered Canada, have been cleared by Canada Customs and 
for which you were the importer of record for customs purposes. 

4. Domestically purchased copper pipe fittings include goods purchased from domestic producers or other domestic sources, 
i.e. other importers, brokers, traders, wholesalers, distributors, etc. 
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SCHEDULE VII 

FINISHED INVENTORIES1,2 OF PRESSURE COPPER PIPE FITTINGS:WROUGHT 

  Inventory of Finished 
 Product Imported3 From 
 Subject Countries  

 Inventory of Finished 
 Product Imported3 From 
 Other Countries  

 Inventory of Finished 
 Product Purchased 
 From Domestic Sources4 

 Volume 
(pieces) 

Value 
($) 

Volume 
(pieces) 

Value 
($) 

Volume 
(pieces) 

Value 
($) 

December 31, 2002             

December 31, 2003             

December 31, 2004             

December 31, 2005             

September 30, 2005             

September 30, 2006             

 
1. Please ensure that the above data for all subject copper pipe fittings and each product category reconcile as follows: 

• Beginning Inventory of Finished Product Imported From Subject and Other Countries plus [Total Imports (A) less Total 
Sales in Canada From Imports (B) less Total Export Sales From Imports (C) reported in Schedule II (starting on p. 18)] 
should equal Ending inventory of Finished Product Imported From Subject and Other Countries. In the event that the 
reported data do not reconcile in this manner, please explain. (Beginning Inventory + [A – B – C from Schedule II (starting 
on p. 18)] = Ending Inventory). 

2. Finished inventories should only include products that are not sold. Finished inventories should not include goods that have 
been sold but are warehoused by you for your customer. 

3. Report only finished inventories of imported product which have entered Canada, have been cleared by Canada Customs and 
for which you were the importer of record for customs purposes. 

4. Domestically purchased copper pipe fittings include goods purchased from domestic producers or other domestic sources, 
i.e. other importers, brokers, traders, wholesalers, distributors, etc. 
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SCHEDULE VIII 

FINISHED INVENTORIES1,2 OF PRESSURE COPPER PIPE FITTINGS: CAST 

  Inventory of Finished 
 Product Imported3 From 
 Subject Countries  

 Inventory of Finished 
 Product Imported3 From 
 Other Countries  

 Inventory of Finished 
 Product Purchased 
 From Domestic Sources4 

 Volume 
(pieces) 

Value 
($) 

Volume 
(pieces) 

Value 
($) 

Volume 
(pieces) 

Value 
($) 

December 31, 2002             

December 31, 2003             

December 31, 2004             

December 31, 2005             

September 30, 2005             

September 30, 2006             

 
1. Please ensure that the above data for all subject copper pipe fittings and each product category reconcile as follows: 

• Beginning Inventory of Finished Product Imported From Subject and Other Countries plus [Total Imports (A) less Total 
Sales in Canada From Imports (B) less Total Export Sales From Imports (C) reported in Schedule III (starting on p. 20)] 
should equal Ending inventory of Finished Product Imported From Subject and Other Countries. In the event that the 
reported data do not reconcile in this manner, please explain. (Beginning Inventory + [A – B – C from Schedule III (starting 
on p. 20)] = Ending Inventory). 

2. Finished inventories should only include products that are not sold. Finished inventories should not include goods that have 
been sold but are warehoused by you for your customer. 

3. Report only finished inventories of imported product which have entered Canada, have been cleared by Canada Customs and 
for which you were the importer of record for customs purposes. 

4. Domestically purchased copper pipe fittings include goods purchased from domestic producers or other domestic sources, 
i.e. other importers, brokers, traders, wholesalers, distributors, etc. 
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SCHEDULE IX 

FINISHED INVENTORIES1,2 OF DWV COPPER PIPE FITTINGS: WROUGHT 

  Inventory of Finished 
 Product Imported3 From 
 Subject Countries  

 Inventory of Finished 
 Product Imported3 From 
 Other Countries  

 Inventory of Finished 
 Product Purchased 
 From Domestic Sources4 

 Volume 
(pieces) 

Value 
($) 

Volume 
(pieces) 

Value 
($) 

Volume 
(pieces) 

Value 
($) 

December 31, 2002             

December 31, 2003             

December 31, 2004             

December 31, 2005             

September 30, 2005             

September 30, 2006             

 
1. Please ensure that the above data for all subject copper pipe fittings and each product category reconcile as follows: 

• Beginning Inventory of Finished Product Imported From Subject and Other Countries plus [Total Imports (A) less Total 
Sales in Canada From Imports (B) less Total Export Sales From Imports (C) reported in Schedule IV (starting on p. 22)] 
should equal Ending inventory of Finished Product Imported From Subject and Other Countries. In the event that the 
reported data do not reconcile in this manner, please explain. (Beginning Inventory + [A – B – C from Schedule IV (starting 
on p. 22)] = Ending Inventory). 

2. Finished inventories should only include products that are not sold. Finished inventories should not include goods that have 
been sold but are warehoused by you for your customer. 

3. Report only finished inventories of imported product which have entered Canada, have been cleared by Canada Customs and 
for which you were the importer of record for customs purposes. 

4. Domestically purchased copper pipe fittings include goods purchased from domestic producers or other domestic sources, 
i.e. other importers, brokers, traders, wholesalers, distributors, etc. 
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SCHEDULE X 

FINISHED INVENTORIES1,2 OF DWV COPPER PIPE FITTINGS: CAST 

  Inventory of Finished 
 Product Imported3 From 
 Subject Countries  

 Inventory of Finished 
 Product Imported3 From 
 Other Countries  

 Inventory of Finished 
 Product Purchased 
 From Domestic Sources4 

 Volume 
(pieces) 

Value 
($) 

Volume 
(pieces) 

Value 
($) 

Volume 
(pieces) 

Value 
($) 

December 31, 2002             

December 31, 2003             

December 31, 2004             

December 31, 2005             

September 30, 2005             

September 30, 2006             

 
1. Please ensure that the above data for all subject copper pipe fittings and each product category reconcile as follows: 

• Beginning Inventory of Finished Product Imported From Subject and Other Countries plus [Total Imports (A) less Total 
Sales in Canada From Imports (B) less Total Export Sales From Imports (C) reported in Schedule V (starting on p. 24)] 
should equal Ending inventory of Finished Product Imported From Subject and Other Countries. In the event that the 
reported data do not reconcile in this manner, please explain. (Beginning Inventory + [A – B – C from Schedule V (starting 
on p. 24)] = Ending Inventory). 

2. Finished inventories should only include products that are not sold. Finished inventories should not include goods that have 
been sold but are warehoused by you for your customer. 

3. Report only finished inventories of imported product which have entered Canada, have been cleared by Canada Customs and 
for which you were the importer of record for customs purposes. 

4. Domestically purchased copper pipe fittings include goods purchased from domestic producers or other domestic sources, 
i.e. other importers, brokers, traders, wholesalers, distributors, etc. 
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SCHEDULE XI 
SALES IN CANADA OF ALL SUBJECT COPPER PIPE FITTINGS BY TRADE LEVEL 

 2003 2004 2005 
Jan. 1 - Sept. 30 

2005 
Jan. 1 - Sept. 30 

2006 
SALES IN CANADA FROM IMPORTS1,2,3 
(i) Sales to Wholesalers/Distributors 

Originating in: China 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

(ii) Sales to Retailers/Mass Merchandisers 
Originating in: China 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

(iii) Sales to OEM, Contractors or End Users 
Originating in: China 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: South Korea 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: the United States 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       
Originating in: All Other Countries -   (specify countries) 
Volume (pieces)       
Net Delivered Selling Value ($)       
Average Unit Value ($/piece)       

 
See Notes on page 33. 
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NOTE: If your firm is a retailer, mass merchandiser, OEM, contractor or end user of copper pipe 
fittings, you are not required to complete Schedule XI (p. 32). 

Notes: 

1. Sales data are to be reported on the date of shipment to the customer or the customer’s warehouse. 

2. The reply should cover only those sales from imports for which you were the importer of record. 

3. The total sales from imports (i + ii + iii) should equate the sales in Canada from imports originating from 
all countries provided under (B) in Schedule I (starting on p. 16). 
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SCHEDULE XII 
AVERAGE NET SELLING/PURCHASE VALUES BY BENCHMARK PRODUCT 

 Q1 
2005 

Q2 
2005 

Q3 
2005 

Q4 
2005 

Q1 
2006 

Q2 
2006 

Q3 
2006 

SALES IN CANADA FROM IMPORTS1,2,3,4 
A) Originating in: China 
I. Pressure Copper Pipe Fittings: Wrought 
(i) 3/4 CxC 90 Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 CxC Coupling   (provide full name and product code) 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1 CxCxC Tee 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

II. Pressure Copper Pipe Fittings: Cast 
(i) 1/2 CxFE 90 Drop Ear Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 1/2 CxFE 90 Elbow 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 3/4 FE x 3/4 FE x 1/2 C Tee 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

III. DWV Copper Pipe Fittings: Wrought 
(i) 1-1/2 CxC Coupling   (provide full name and product code) 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 x 1-1/2 FTGxC Bushing 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1-1/2 CxC 45 Elbow 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

IV. DWV Copper Pipe Fittings: Cast 
(i) 1-1/2 in. CxC P-trap No Cleanout Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 C x 2 C x 1-1/2 C 45 Y 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1-1/2 x 1-1/2 x 1-1/4 CxCxC TY 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

 
See Notes on p. 38. 



CONFIDENTIAL/PROTECTED 35 
 

CANADIAN INTERNATIONAL TRADE TRIBUNAL NQ-2006-002
 
IMPORTERS’ QUESTIONNAIRE COPPER PIPE FITTINGS

 

SCHEDULE XII (continued) 
AVERAGE NET SELLING/PURCHASE VALUES BY BENCHMARK PRODUCT 

 Q1 
2005 

Q2 
2005 

Q3 
2005 

Q4 
2005 

Q1 
2006 

Q2 
2006 

Q3 
2006 

SALES IN CANADA FROM IMPORTS1,2,3,4 
B) Originating in: South Korea 
I. Pressure Copper Pipe Fittings: Wrought 
(i) 3/4 CxC 90 Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 CxC Coupling   (provide full name and product code) 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1 CxCxC Tee 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

II. Pressure Copper Pipe Fittings: Cast 
(i) 1/2 CxFE 90 Drop Ear Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 1/2 CxFE 90 Elbow 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 3/4 FE x 3/4 FE x 1/2 C Tee 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

III. DWV Copper Pipe Fittings: Wrought 
(i) 1-1/2 CxC Coupling   (provide full name and product code) 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 x 1-1/2 FTGxC Bushing 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1-1/2 CxC 45 Elbow 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

IV. DWV Copper Pipe Fittings: Cast 
(i) 1-1/2 in. CxC P-trap No Cleanout Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 C x 2 C x 1-1/2 C 45 Y 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1-1/2 x 1-1/2 x 1-1/4 CxCxC TY 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

 
See Notes on p. 38. 
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SCHEDULE XII (continued) 
AVERAGE NET SELLING/PURCHASE VALUES BY BENCHMARK PRODUCT 

 Q1 
2005 

Q2 
2005 

Q3 
2005 

Q4 
2005 

Q1 
2006 

Q2 
2006 

Q3 
2006 

SALES IN CANADA FROM IMPORTS1,2,3,4 
C) Originating in: the United States 
I. Pressure Copper Pipe Fittings: Wrought 
(i) 3/4 CxC 90 Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 CxC Coupling   (provide full name and product code) 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1 CxCxC Tee 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

II. Pressure Copper Pipe Fittings: Cast 
(i) 1/2 CxFE 90 Drop Ear Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 1/2 CxFE 90 Elbow 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 3/4 FE x 3/4 FE x 1/2 C Tee 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

III. DWV Copper Pipe Fittings: Wrought 
(i) 1-1/2 CxC Coupling   (provide full name and product code) 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 x 1-1/2 FTGxC Bushing 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1-1/2 CxC 45 Elbow 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

IV. DWV Copper Pipe Fittings: Cast 
(i) 1-1/2 in. CxC P-trap No Cleanout Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 C x 2 C x 1-1/2 C 45 Y 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1-1/2 x 1-1/2 x 1-1/4 CxCxC TY 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

 
See Notes on p. 38. 
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SCHEDULE XII (continued) 
AVERAGE NET SELLING/PURCHASE VALUES BY BENCHMARK PRODUCT 

 Q1 
2005 

Q2 
2005 

Q3 
2005 

Q4 
2005 

Q1 
2006 

Q2 
2006 

Q3 
2006 

SALES IN CANADA FROM IMPORTS1,2,,3,4 
D) Originating in: All Other Countries -   (specify countries) 
I. Pressure Copper Pipe Fittings: Wrought 
(i) 3/4 CxC 90 Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 CxC Coupling   (provide full name and product code) 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1 CxCxC Tee 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

II. Pressure Copper Pipe Fittings: Cast 
(i) 1/2 CxFE 90 Drop Ear Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 1/2 CxFE 90 Elbow 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 3/4 FE x 3/4 FE x 1/2 C Tee 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

III. DWV Copper Pipe Fittings: Wrought 
(i) 1-1/2 CxC Coupling   (provide full name and product code) 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 x 1-1/2 FTGxC Bushing 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1-1/2 CxC 45 Elbow 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

IV. DWV Copper Pipe Fittings: Cast 
(i) 1-1/2 in. CxC P-trap No Cleanout Elbow 

Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(ii) 2 C x 2 C x 1-1/2 C 45 Y 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

(iii) 1-1/2 x 1-1/2 x 1-1/4 CxCxC TY 
Volume (pieces)         
Net Delivered Selling Value ($)               
Average Unit Value ($/piece)               

 
See Notes on p. 38. 
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NOTE: If your firm is a retailer, mass merchandiser, OEM, contractor or end user of copper pipe 
fittings, report your purchase volume and net delivered purchase value rather than the 
sales volume and net delivered selling value of these products. 

Notes: 

1. Sales data are to be reported on the date of shipment to the customer or the customer’s warehouse. 

2. The reply should cover only those sales from imports for which you were the importer of record. If 
your firm is a retailer, mass merchandiser, OEM, contractor or end user of copper pipe fittings, please 
report your purchase volume and net delivered purchase value rather than the sales volume and net 
delivered selling value of these products. 

3. For sales, the net delivered selling value is net of cash, quantity or deferred discounts, allowances and 
taxes whether or not shown on every invoice. These discounts, allowances and taxes include, but are 
not limited to, discounts and cash discounts, rebates and incentives. However, it includes delivery costs 
(freight, handling and insurance) from the point of direct shipment in Canada paid by your firm and 
included in the selling price or an estimate of the delivery costs incurred by the purchaser in Canadian 
dollars. 

4. For purchases, the net delivered purchase value is the laid-in cost net of all cash, quantity or deferred 
discounts, allowances, taxes, rebates and incentives, but including all import costs such as customs and 
other duties, brokerage fees and delivery costs (freight, handling and insurance) to you warehouse. The 
net delivered purchase value should be stated in Canadian dollars as declared for Customs purposes. 


