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NEW HOME MARKET
Home construction jumps

Housing starts in the Oshawa
Census Metropolitan Area (CMA)
skyrocketed in the first quarter of
2006 to reach 718 units, up by
almost 197 per cent from the same
quarter a year ago.  Although this
increase is from the last year’s low-
based quarter, it doesn’t detract
from the remarkable performance
of the home construction sector in
the first quarter of 2006, the
strongest in 14 years. Both single-
detached and multiple-family home
starts contributed to the higher
than normal construction numbers.
Starts of the popular single-
detached home type soared to 474
units, up by 147 per cent from a
year ago.  A Condominium

Apartment project started in
February 2006 in the Whitby
Harbour nudged the first quarter
multiple-family starts up.

Oshawa demand for new homes
remains strong. Low mortgage
rates continue to sustain
homeownership. Recently waived
minimum downpayment
requirements and historically low
monthly mortgage costs have
supported home-buying
decisions. However,  for the
Oshawa CMA, the key factor that
drives local housing demand is
the lower prices of homes
compared to Toronto. Those
homebuyers unable to afford
homes in Toronto are often times
willing to buy in more affordable
Oshawa. This tendency is

consistent with the strong Oshawa
in-migration numbers that have
been reported by Statistics Canada
for the past several years. In addition
mild weather conditions this winter
benefited housing demand and
allowed homebuilders to start more
homes than usual.

On the submarket level, in the first
quarter of 2006 Whitby and
Oshawa City recorded the double-
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digit increases in total home starts
compared to the first quarter a year
ago. Only Clarington experienced a
24 per cent dip in new home
construction. Single-detached
homes remain the top new home
choice in the Oshawa CMA.  All
three municipalities registered a
hike in single-detached construction
starts, especially Whitby and
Oshawa City. These municipalities
are less distant from Toronto and
are more convenient locations for
those homebuyers commuting to
Toronto on daily basis.

Robust demand from intra-
provincial migrants and move-up
buyers has supported the strong
price growth of new homes in
Oshawa. Land constraints and rising
construction costs added to price
pressures. In the first quarter of
2006 Oshawa CMA single-family
homes have appreciated by 16 per
cent from the same period last year
and peaked at $321,608.  The more
moderately priced municipalities of
Oshawa City and Clarington
experienced the most substantial
price growth of 23 and 17 per cent
accordingly.  The very popular and
high valued Whitby home market
recorded the most moderate price
growth of 3.4 per cent this quarter.

While Whitby homes are higher
priced compared to the other
Oshawa sub-markets, the moderate
price increase in Whitby reflected
restricted homebuyers’ ability to
absorb expensive single-detached
homes.

Demand in the Oshawa CMA has
shifted toward more expensive
homes. Torontonians decide to move
to Oshawa for its relatively low
prices and are able to purchase
detached homes with more
upgrades and amenities. In the first
three months of 2006, 53 per cent
of new single detached homes were
absorbed at prices over $300,000,
compared to only 27 per cent in the
first quarter last year.

RESALE MARKET
Sizzling Market

The Oshawa CMA resale market was
sizzling in the first quarter of 2006.
In this quarter, 6,201 home sales at a
Seasonally Adjusted Annual Rate
(SAAR) were reported by the
Toronto Real Estate Board (TREB),
only 127 units below the 2004
record. Resale homes in Oshawa are
priced significantly below new
homes in the area and coupled with

appealing borrowing conditions have
supported strong resales.
Oshawa had the second best first
quarter sales performance on
record. Double-digit increases in
sales compared to the previous year
were recorded in all of three of
Oshawa’s submarkets. Sales of
existing homes, at 1,480 units for the
first three months of 2006, were
almost 15 per cent above the same
period a year ago.

The supply of resale homes jumped
up to meet the strong demand. In
the first quarter of 2006 there were
25 per cent more newly listed
homes for sale compared to the first
quarter of last year.  The relative ease
of selling and high home prices are
encouraging homeowners to list
their homes for sale. Low borrowing
costs are allowing homeowners to
swap their homes for ones that
better meet their needs tastes.

The better selection of homes
offered for sale nudged the Oshawa
resale market into a balanced state.
The Sales-to-New Listings ratio
stood at 47 per cent in the first
quarter of 2006, which suggests
balanced market conditions.
Homebuyers and sellers have similar
negotiation power, which implies
more moderate house price
increases going forward.

The softer resale market conditions
have already led to slower price
growth in 2006. In the first quarter
this year the average resale price in
Oshawa edged up to $235,878, rising
only 2.1 per cent from the same
quarter in 2005, which is in line with
the general rate of inflation.
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Table 1: Housing Activity Summary for Oshawa CMA
OWNERSHIP RENTAL

FREEHOLD CONDOMINIUM   GRAND
*SINGLE *SEMI ROW ROW APT ROW APT TOTAL

STARTS

Q1 2006 474 4 24 0 216 0 0 718

Q1 2005 192 0 46 0 0 4 0 242

% Change 146.9 NA -47.8 NA NA -100.0 NA 196.7

Year-to-date 2006 474 4 24 0 216 0 0 718

Year-to-date 2005 192 0 46 0 0 4 0 242

% Change 146.9 NA -47.8 NA NA -100.0 NA 196.7

UNDER CONSTRUCTION

March 2006 1,366 12 101 19 480 8 4 1,990

March 2005 848 46 118 11 90 4 0 1,117

COMPLETIONS

Q1 2006 377 6 88 0 48 8 0 527

Q1 2005 486 4 45 5 72 0 0 612

% Change -22.4 50.0 95.6 -100.0 -33.3 NA NA -13.9

Year-to-date 2006 377 6 88 0 48 8 0 527

Year-to-date 2005 486 4 45 5 72 0 0 612

% Change -22.4 50.0 95.6 -100.0 -33.3 NA NA -13.9

COMPLETE & NOT ABSORBED

March 2006 33 1 16 1 3 0 0 54

March 2005 28 5 7 1 0 0 0 41

ABSORPTIONS

Q1 2006 371 5 92 0 48 8 0 524

Q1 2005 463 3 47 4 72 0 0 589

% Change -19.9 66.7 95.7 -100.0 -33.3 NA NA -11.0

Year-to-date 2006 371 5 92 0 48 8 0 524

Year-to-date 2005 463 3 47 4 72 0 0 589

% Change -19.9 66.7 95.7 -100.0 -33.3 NA NA -11.0

*Includes all market types

**Year-over-year change greater than 200 per cent.

Source:  CMHC
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Table 2A:  Starts by Area and by Intended Market - Current Quarter
Sub Market SINGLES MULTIPLES TOTAL

Area Q1 2005 Q1 2006 % change Q1 2005 Q1 2006 % change 2005 2006 % change

Oshawa CMA 192 474 146.9 50 244 ** 242 718 196.7

Clarington 75 86 14.7 46 6 -87.0 121 92 -24.0
Oshawa City 56 182 ** 0 0 NA 56 182 **
Whitby 61 206 ** 4 238 ** 65 444 **

Table 2B:  Starts by Area and by Intended Market - Year-to-Date
Sub Market SINGLES MULTIPLES TOTAL

Area YTD 2005 YTD 2006 % change YTD 2005 YTD 2006 % change 2005 2006 % change

Oshawa CMA 192 474 146.9 50 244 ** 242 718 196.7

Clarington 75 86 14.7 46 6 -87.0 121 92 -24.0
Oshawa City 56 182 ** 0 0 NA 56 182 **

Whitby 61 206 ** 4 238 ** 65 444 **

Table 3:  Average Price of Completed and Absorbed Single-Detached Dwellings ($)
Sub Market Area Q1 2005 Q1 2006 % Change YTD 2005 YTD 2006 % Change

Oshawa CMA 277,670 321,608 15.8 277,670 321,608 15.8

Clarington 246,586 288,085 16.8 246,586 288,085 16.8

Oshawa City 266,614 327,744 22.9 266,614 327,744 22.9
Whitby 325,184 336,364 3.4 325,184 336,364 3.4

Source:  CMHC

Note: NA may appear where CMHC data suppression rules apply

To succeed in today’s market you need
THE INFORMATION EDGE

CMHC is the source for expert analysis and comprehensive data
 on housing in your community

Dial 1-800-668-2642 for:
Rental Market Reports,  Housing Now,  Housing Market Outlook

and for our Annual Housing Outlook Conferences

For Custom Data Runs and Special Tables, Dial 1-800-493-0059
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Table 4:  Completed and Absorbed Single-Detached Units by Price Range
PRICE RANGES

 <$199,999 $200 -249,999 $250-299,999 $300-349,999 $350,000+

AREA Units Share (%) Units Share (%) Units Share (%) Units Share (%) Units Share (%) TOTAL
Oshawa CMA

Q1 2006 4 1.1 59 15.9 109 29.4 101 27.2 98 26.4 371

Q1 2005 49 10.6 178 38.4 111 24.0 70 15.1 55 11.9 463

YTD 2006 4 1.1 59 15.9 109 29.4 101 27.2 98 26.4 371

YTD 2005 49 10.6 178 38.4 111 24.0 70 15.1 55 11.9 463
Clarington

Q1 2006 3 3.2 36 37.9 31 32.6 7 7.4 18 18.9 95
Q1 2005 38 20.4 101 54.3 26 14.0 6 3.2 15 8.1 186

YTD 2006 3 3.2 36 37.9 31 32.6 7 7.4 18 18.9 95

YTD 2005 38 20.4 101 54.3 26 14.0 6 3.2 15 8.1 186
Oshawa City

Q1 2006 0 0.0 9 8.7 29 28.2 36 35.0 29 28.2 103

Q1 2005 11 8.7 52 41.3 42 33.3 12 9.5 9 7.1 126
YTD 2006 0 0.0 9 8.7 29 28.2 36 35.0 29 28.2 103

YTD 2005 11 8.7 52 41.3 42 33.3 12 9.5 9 7.1 126
Whitby

Q1 2006 1 0.6 14 8.1 49 28.3 58 33.5 51 29.5 173

Q1 2005 0 0.0 25 16.6 43 28.5 52 34.4 31 20.5 151

YTD 2006 1 0.6 14 8.1 49 28.3 58 33.5 51 29.5 173
YTD 2005 0 0.0 25 16.6 43 28.5 52 34.4 31 20.5 151

Source:  CMHC

Note: NA may appear where CMHC data suppression rules apply

CMHC has recently published two new reports - Residential Intensification Case Stud-
ies:  Municipal Incentives and Residential Intensification Case Studies:  Built Projects.
The former profiles municipal initiatives (e.g. infill development, brownfield redevelopment,
secondary suites) that have been successfully implemented to overcome obstacles and
encourage residential intensification.  The latter report includes 23 examples to illustrate
the unique challenges and rewards of intensification.

To download the Research Highlights or order the full reports online, click on www.cmhc.ca
For more information, or to order by phone, call 1-800-668-2642.
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Table 5:  Resale Housing Activity for Oshawa CMA 
Number of Number of Sales-to-New Average

Sales Yr/Yr % New Listings Listings Price ($) Yr/Yr %

Durham Region

Q1 2005 2,063 -16.9 4,294 48.0 247,856 7.0

Q1 2006 2,436 18.1 5,407 45.1 258,818 4.4

YTD 2004

YTD 2005 2,063 -16.9 4,294 247,856 7.0

YTD 2006 2,436 18.1 5,407 258,818 4.4

Oshawa CMA

Q1 2005 1,289 -16.5 2,516 51.2 231,119 9.7

Q1 2006 1,480 14.8 3,144 47.1 235,878 2.1

YTD 2004

YTD 2005 1,289 -16.5 2,516 231,119 9.7

YTD 2006 1,480 14.8 3,144 235,878 2.1

Whitby

Q1 2005 435 -9.9 981 44.3 275,013 7.6

Q1 2006 508 16.8 1,125 45.2 279,437 1.6

YTD 2004

YTD 2005 435 -9.9 981 275,013 7.6

YTD 2006 508 16.8 1,125 279,437 1.6

Oshawa City

Q1 2005 525 -21.9 896 58.6 195,790 9.9

Q1 2006 610 16.2 1,219 50.0 200,275 2.3

YTD 2004

YTD 2005 525 -21.9 896 195,790 9.9

YTD 2006 610 16.2 1,219 200,275 2.3

Clarington

Q1 2005 329 -15.2 639 51.5 229,458 8.8

Q1 2006 362 10.0 800 45.3 234,744 2.3

YTD 2004

YTD 2005 329 -15.2 639 229,458 8.8

YTD 2006 362 10.0 800 234,744 2.3

Oshawa CMA

Annual Annual Annual

Sales Yr/Yr % New Listings Yr/Yr % Average Price ($) Yr/Yr %

1997 4,314 2.4 6,232 -4.3 147,408 4.3

1998 4,237 -1.8 6,009 -3.6 150,995 2.4

1999 4,454 5.1 6,063 0.9 155,994 3.3

2000 4,401 -1.2 6,368 5.0 164,416 5.4

2001 4,937 12.2 6,937 8.9 172,603 5.0

2002 5,186 5.0 6,859 -1.1 186,785 8.2

2003 5,586 7.7 7,772 13.3 202,272 8.3

2004 6,328 13.3 9,081 16.8 220,873 9.2

2005 5,894 -6.9 10,160 11.9 236,477 7.1

Source: Toronto Real Estate Board
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Table 6:  Economic Indicators
       Interest and Exchange Rates Inflation Rate (%)          Oshawa CMA Labour Market

P & I*                           Mortgage Rate (%) Exch. Rate Ontario Employment Employment Unemployment

Per $100,000 1 Yr. Term 5 Yr. Term ($US/$Cdn) 1996=100 SA** (,000) SA  m/m (%) Rate (%) SA

2005 January 642.78 4.8 6.1 0.806 1.0 172.8 0.7 6.2

February 642.78 4.8 6.1 0.811 1.4 175.0 1.3 6.4

March 654.74 5.1 6.3 0.827 1.9 176.3 0.7 7.2

April 642.78 4.9 6.1 0.795 1.9 178.0 1.0 7.0

May 636.84 4.9 6.0 0.797 1.3 177.4 -0.3 6.6

June 622.08 4.8 5.7 0.816 1.6 176.8 -0.3 6.0

July 627.97 4.9 5.8 0.817 1.7 175.6 -0.7 6.0

August 627.97 5.0 5.8 0.842 2.4 175.3 -0.2 6.6

September 627.97 5.0 5.8 0.860 2.7 175.5 0.1 6.0

October 639.81 5.3 6.0 0.847 2.3 175.3 -0.1 6.2

November 648.75 5.6 6.2 0.857 1.9 175.8 0.3 6.0

December 657.75 5.8 6.3 0.860 2.1 175.8 0.0 6.6

2006 January 657.75 5.8 6.3 0.878 2.8 175.4 -0.2 6.9

February 666.80 5.9 6.5 0.880 2.0 174.4 -0.6 6.7

March 666.80 6.1 6.5 0.856 2.0 174.1 -0.2 6.5

April

May

June

July

August

September

October

November

December

* Principal and Interest Payment assumes a five year mortgage rate and 25 year amortization period.

** Seasonally Adjusted

Sources:  CMHC, Statistics Canada, Bank of Canada
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Definitions
1. Starts: refers to units where construction has advanced to a stage where full (100%) footings are in place. For multiple dwellings
(semi-detached, row housing and apartments) the definition of a start applies to the structure or block of row units rather than to
the project as a whole.

2. Under Construction: those units which have been started but which are not complete.

3. Completions -  Single-detached/semi-detached units: this generally is the stage at which all proposed construction work
is complete.  A unit may be completed at the 90% stage where the remaining work is largely cosmetic. Row housing/ Apartment:
completions means that 90% or more of the dwelling units within a block of row units or an apartment structure are completed
and ready for occupancy

4. Completed and Not Absorbed : all completed units of new construction (excluding model homes not available for sale) which
have never been sold or leased.

5.  Absorptions: the number of completed units (excluding model homes) that have been sold or leased.

6. Seasonally Adjusted (SA): Actual monthly (or quarterly) figures adjusted to remove normal seasonal variation.

7. Seasonally Adjust Annual Rates (SAAR): Seasonally adjusted monthly figures multiplied by 12 (or quarterly figures multi-
plied by 4) to reflect annualized levels of activity.

8. Definitions for CMA, NHPI, CPI, and Inflation Rate can be found in the Statistics Canada website - http://www.statcan.ca

Your Guide to Renting a Home –
CMHC’s new, online guide for tenants, landlords, and property managers

CMHC is breaking new ground with the introduction of “Your Guide to Renting a Home”. A comprehensive
rental guide, developed by the Research and Information Transfer team, this free, online tool launched this

spring. It will help the estimated four million Canadian households in rental accommodation, as well as
landlords and property managers, to find plain language information on tenant and landlord rights and rental

practices across the country.

“Your Guide to Renting a Home” is located on the CMHC Web site at www.cmhc.ca.   From the left-hand
menu, you can select “Buying or Renting a Home” and click on “Renting a Home”.



CMHC – Home to Canadians

Canada Mortgage and Housing Corporation (CMHC) has been Canada’s national housing agency for over 60 years.

Together with other housing stakeholders, we help ensure that Canada maintains one of the best housing systems in the
world. We are committed to helping Canadians access a wide choice of quality, affordable homes, while making vibrant, healthy
communities and cities a reality across the country.

For more information, visit our website at www.cmhc.ca

You can also reach us by phone at 1 800 668-2642 or by fax at 1 800 245-9274.

Outside Canada call (613) 748-2003 or fax to (613) 748-2016.

Canada Mortgage and Housing Corporation supports the Government of Canada policy on access to information for people
with disabilities. If you wish to obtain this publication in alternative formats, call 1 800 668-2642.

The Market Analysis Centre’s (MAC) electronic suite of national standardized products is now available for free on CMHC’s
website. You can now view, print, download or subscribe to future editions and get market information e-mailed automatically
to you the same day it is released. It’s quick and convenient! Go to www.cmhc.ca/housingmarketinformation

For more information on MAC and the wealth of housing market information available to you, visit us today
at www.cmhc.ca/housingmarketinformation

To subscribe to priced, printed editions of the national standardized product suite or regional specialty publications,
call 1 800 668-2642.

©2006 Canada Mortgage and Housing Corporation. All rights reserved. CMHC grants reasonable rights of use of this publica-
tion’s content solely for personal, corporate or public policy research, and educational purposes. This permission consists of
the right to use the content for general reference purposes in written analyses and in the reporting of results, conclusions,
and forecasts including the citation of limited amounts of supporting data extracted from this publication. Reasonable and
limited rights of use are also permitted in commercial publications subject to the above criteria, and CMHC’s right to request
that such use be discontinued for any reason.

Any use of the publication’s content must include the source of the information, including statistical data, acknowledged as follows:

Source: CMHC (or “Adapted from CMHC,” if appropriate), name of product, year and date of publication issue.

Other than as outlined above, the content of the publication cannot be reproduced or transmitted to any person or, if acquired
by an organization, to users outside the organization. Placing the publication, in whole or part, on a website accessible to the
public or on any website accessible to persons not directly employed by the organization is not permitted.  To use the content
of any CMHC Market Analysis publication for any purpose other than the general reference purposes set out above or to
request permission to reproduce large portions of, or entire CMHC Market Analysis publications, please contact: the
Canadian Housing Information Centre (CHIC) at chic@cmhc.gc.ca; (613) 748-2367 or 1 800 668-2642

For permission, please provide CHIC with the following information:
Publication’s name, year and date of issue.

Without limiting the generality of the foregoing, no portion of the content may be translated from English or French into any
other language without the prior written permission of Canada Mortgage and Housing Corporation.

The information, analyses and opinions contained in this publication are based on various sources believed to be reliable, but
their accuracy cannot be guaranteed. The information, analyses and opinions shall not be taken as representations for which
Canada Mortgage and Housing Corporation or any of its employees shall incur responsibility.
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CANADIAN WOOD-FRAME

This national best-selling guide to constructing a wood-frame house is the ideal learning tool and job-site
manual. The new edition of Canadian Wood-Frame House Construction has been updated to reflect the
residential requirements of the 2005 National Building Code of Canada.  In addition, many changes have been
made to bring the book in line with current building science research, construction methods and construction
materials.  Order now at www.cmhc.ca or call 1 800 668-2642

Subscribe now!
Access CMHC’s Market Analysis Centre publications
quickly and conveniently on the Order Desk at
www.cmhc.ca/housingmarketinformation.
View, print, download or subscribe to get market information
e-mailed to you on the day it is released.

New ! CMHC’s electronic suite of national standardized
products is now available for free.
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