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SALES SHOW UPS AND DOWNS

Since the fourth quarter of 2005, sales
of existing properties have shown
ups and downs in the Québec cen-
sus metropolitan area (CMA). After
decreasing in the first quarter, trans-
actions then rose but subsequently
fell again in the third quarter. Accord-
ing to Service inter-agences / Multi-
ple Listing Service (S..A. / MLS)® data,
1,412 properties were sold from July
to September, or 38 fewer units (-2.6
per cent) than during the same pe-
riod last year. However, this level of
activity exceeds the average for a sum-
mer quarter (1,256 transactions)
observed over the period from 2000
to 2005. Sales of existing properties
therefore remained very strong, but
the quarterly results indicate that
activity is levelling off.

More and more “For Sale” signs have
been appearing on the territory. Over
the summer, there were 3,363 of
them, or 335 more (+I11 per cent)
than during the same period in 2005.
Among these new listings, 173 were

for single-detached houses, 122, for
condominiums, and the rest, for
duplexes and semi-detached and row
homes. The rapid rise in the supply of
condominiums since the beginning of
the year is starting to slow, while the
growth in listings of detached homes
is picking up.

The increase in the number of prop-
erties for sale, while transactions were
practically stable, caused the seller-to-
buyer ratio to ease and reach a level
of 5.6 to |I'. This ratio has been on
the rise for almost three years now.
The resale market is therefore a sell-
er’s market overall. However, while the
condominium segment could be con-
sidered as a balanced market (seller-
to-buyer ratio of 7.6 to 1), the semi-
detached and row home segment was
still overheating (seller-to-buyer ratio
of 3.3 to 1), in all zones of the Québec
CMA.

For all housing types combined, prices
rose considerably (+7.4 per cent) be-

! It should be noted that, on a balanced market, which equally favours buyers and sellers, the seller-

to-buyer ratio stands between 8 and 10 to |.A ratio below 8 to | signifies a seller’s market, while a

ratio above 10 to | indicates a buyer’s market.

* Multiple Listing Service (MLS) is a registered certification mark owned by the Canadian Real Estate

Association (CREA)
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tween the third quarter of 2005 and the
third quarter of 2006, and the median
price reached $145,200% As the mar-
ket eased, the increase in prices slowed
down, with the growth having decreased
from 12.9 per cent in the third quarter
of 2004 to 8.4 per cent and then to 7.4
per cent, in the third quarters of 2005
and 2006, respectively. On the condo-
minium market, where conditions have
eased the most, the median price rose

by just 5.7 per cent.

Two zones still overheating on the

north shore

In zones 3 (Québec Des Rivieres and
L'Ancienne-Lorette) and 5 (Val-Bélair,
Saint-Emile, etc.), resale market condi-
tions were still very tight, even overheat-
ing. These two zones alone account for
one quarter of the transactions having
taken place this year in the area. In the
case of zone 3, its location right in the
heart of the Québec CMA and its com-
petitive prices make it a sector of choice
for households. The median price for
single-detached houses was $155,600
there in the third quarter, compared to
$202,700 in nearby zone 4 (Sainte-Foy,
Sillery, etc.). Zone 5, located in the ex-
tension of zone 3, also managed to do

well with a lower median price
($148,100) than in most other zones
and easy access to the heart of the CMA,
the site of a large part of the economic
and cultural life of the Québec area.

Another sector that stands out from
the others, zone 2 (Québec Haute-Ville)
has had a balanced market for the past
year. There are many listings but rela-
tively few buyers, as this sector has the
highest prices for single-detached
homes and condominiums.
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Seller-to-Buyer Ratios and Sales by Price Range
Seller-to.- Seller-to.- Sales Annual Sales Annual List.ing Annual
. Buyer Ratio | Buyer Ratio 3rd Q2006  Change (%) (year-to- Change (%) Period Change
Property type Price range 3rd Q2006 @ 3rd Q2005 date) (days) (days)
Detached Under $100,000 3.7 34 34 -47.7 136 -37.0 40 1
$100,000 to $124,999 3.0 25 46 -43.9 193 -49.1 35 -7
$125,000 to $149,999 3.0 34 213 -31.5 884 -244 43 -3
$150,000 to $199,999 52 58 341 13.3 1315 228 61 -4
$200,000 or over 11.1 10.9 237 241 796 213 91 4
All prices 55 53 871 -8.3 3324 4.8 57 2
Semi-det. & row Under $100,000 3.9 23 8 -38.5 24 -57.9 30 -8
$100,000 to $124,999 22 24 40 -38.5 198 -37.5 36 1
$125,000 to $149,999 28 3.6 91 40.0 334 51.8 36 -8
$150,000 or over 6.3 6.0 47 424 155 435 50 -6
All prices 3.3 3.0 186 57 711 1.3 38 -3
Condominium Under $100,000 75 5.9 55 -24.7 235 -21.4 68 8
$100,000 to $124,999 54 6.2 86 83.0 308 247 80 19
$125,000 to $149,999 7.8 74 58 -1.7 236 9.8 74 9
$150,000 to $199,999 9.0 84 59 11.3 230 314 85 3
$200,000 or over 125 11.9 42 355 134 39.6 92 26
All prices 76 6.5 300 141 1143 10.8 78 14

Source : CIQ (CMHC compilation)




RESALE MARKET CONDITIONS IN THE QUEBEC AREA - 3rd QUARTER 2006 vs 3rd QUARTER 2005
Jobs Chg. Rate Chg. Index Chg. | Rate  Chg.
Employment 380700 -0.5% Unemployment rate 4.9 -1.0 Consumer confidence 119.3 6,8% |Mortgage rate - 5year 6.8 1,0
@ :very favourable @ : favourable QB :unfavourable @ :very unfavourable
RESALE MARKET CONDITIONS IN THE QUEBEC AREA - 3rd QUARTER 2006 vs 3rd QUARTER 2005
Median Selling Selling Price / Selling Price / Listing Period Market

Market

Type

Sales

Active Listings

Sellers-to-Buyer

Price Listing Price Mun. Assess. (days) Classification
% Chg. % Chg. % % % Chg. Chg. Chg.
Québec CMA All types 1,412 -2.6 145,214 7.4 95.6 149 3,363 111 5.6 0.4 56 2 SELLER'S
Detached 871 -8.3 156,331 8.9 95.6 147 1,972 9.6 5.5 0.2 57 2 SELLER'S
Duplex 55 -9.8 148,390 10.1 94.6 154 148 14.7 5.3 0.1 41 -7 SELLER'S
Semi-det. & row 186 5.7 127,774 7.5 96.0 154 268 8.1 3.3 0.3 38 -3 OVERHEATING
Condominium 300 14.1 123,088 5.7 95.0 149 975 14.3 7.6 1.1 78 14 SELLER'S
Zone 1 All types 70 -35.2 129,862 9.1 94 .1 165 241 24.9 6.3 0.7 58 8 SELLER'S
Detached 14 -46.2 136,012 3.5 93.7 158 38 31.0 4.2 0.3 51 14 n.a.
Semi-det. & row 3 -25.0 n.a. n.a. n.a. n.a. 14 40.0 n.a. n.a. n.a. n.a. n.a.
Condominium 39 -27.8 127,034 11.7 94.1 166 162 25.6 8.6 1.3 83 16 BALANCED
Zone 2 All types 74 10.4 164,634 -3.1 94.5 153 265 0.4 8.8 1.1 91 27 BALANCED
Detached 11 10 324,383 16 92 163 24 14 7 1 111 34 n.a.
Semi-det. & row 3 0 n.d. n.d. n.d. n.d. 7 0 n.d. n.d. n.d. n.d. n.a.
Condominium 57 5.6 154,293 -3.6 94.3 150 231 0.4 9.3 1.1 92 27 BALANCED
Zone 3 All types 164 -3.0 140,838 4.2 96.0 152 312 14.7 4.4 0.2 48 -2 OVERHEATING
Detached 93 -10.6 155,603 4.5 96.0 149 187 19.1 4.7 0.1 52 1 OVERHEATING
Semi-det. & row 35 12.9 128,142 9.3 96.0 157 38 0.0 2.4 0.1 30 1 OVERHEATING
Condominium 29 -3.3 119,625 4.2 95.8 153 72 5.9 6.1 0.7 81 17 SELLER'S
Zone 4 All types 233 7.9 176,290 6.4 95.0 144 546 11.9 5.6 0.3 59 3 SELLER'S
Detached 130 -7.8 202,657 9.5 95.0 144 291 4.7 5.4 0.1 60 5 SELLER'S
Semi-det. & row 28 3.7 160,334 6.8 95.9 147 65 47.7 3.7 0.3 40 -8 OVERHEATING
Condominium 72 50.0 140,761 11.1 95.0 139 184 14.3 7.0 0.7 77 14 SELLER'S




RESALE MARKET CONDITIONS IN THE QUEBEC AREA - 3rd QUARTER 2006 vs 3rd QUARTER 2005
Market Type Sales Meaian_ Selling s?"if‘g Prif:el Selling Price / Active Listings Sellers-to-Buyer Listing Perioa Mafr-ket )
Price Listing Price = Mun. Assess. (aays) Classification
% Chg. % Chg. % % % Chg. Chg. Chg.
Zone 5 All types 198 16.5 141,705 9.9 96.0 155 376 24.5 4.4 0.1 43 -8 OVERHEATING
aetachea 154 11.6 148,078 10.7 96.0 153 315 30.7 4.7 0.1 48 -5 OVERHEATING
Semi-aet. & row 35 45.8 124,156 9.2 96.6 160 31 -8.8 2.7 -0.2 33 -21 OVERHEATING
Conaominium 4 33.3 n.a. n.a. n.a. n.a. 9 -25.0 n.a. n.a. n.a. n.a. n.a.
Zone 6 All types 219 4.3 141,384 7.3 95.0 154 532 16.7 5.9 0.8 59 3 SELLER'S
aetachea 141 2.1 155,054 9.1 95.0 153 309 3.7 5.7 0.2 56 -3 SELLER'S
Semi-aet. & row 24 9.1 130,332 9.3 96.1 159 39 30.0 3.9 1.4 48 14 OVERHEATING
Conaominium 50 22.0 99,855 6.6 94.5 153 167 42.7 8.0 3.0 76 10 BALANCED
Zone 7 All types 191 -12.0 139,101 71 95.3 152 522 7.6 6.5 0.4 62 2 SELLER'S
aetachea 137 -14.9 151,216 10.0 95.1 151 390 8.0 6.8 0.6 65 3 SELLER'S
Semi-aet. & row 21 0.0 120,955 9.5 95.8 159 25 -13.8 3.3 -0.2 44 -3 OVERHEATING
Conaominium 24 33.3 95,793 10.4 94.8 152 78 27.9 7.1 -1.2 70 -4 SELLER'S
Zone 8 All types 169 -14.2 142,094 6.3 96.3 137 372 -5.8 5.3 0.4 63 11 SELLER'S
aetachea 126 -17.6 154,736 10.2 96.0 136 294 3.2 5.7 0.6 68 13 SELLER'S
Semi-aet. & row 22 -21.4 125,309 71 96.7 143 23 -43.9 3.3 0.1 44 -1 OVERHEATING
Conaominium 15 25.0 120,273 -4.3 98.7 139 38 -28.3 5.2 -0.4 62 10 n.a.
Zone 9 All types 94 -2.1 139,067 9.3 95.5 133 196 13.3 5.5 0.2 56 2 SELLER'S
aetachea 65 -11.0 144,371 8.2 95.3 132 123 -5.4 5.5 -0.3 59 3 SELLER'S
Semi-aet. & row 15 -6.3 128,519 8.2 96.7 133 26 73.3 3.8 0.8 46 1 n.a.
Conaominium 10 233.3 128,243 17.2 97.5 147 34 61.9 9.2 3.7 94 46 n..a.

Please note that the prices presented in this report concern median data. The median is the middle value separating a group into two equal parts. For example, a median price of $100,000 means that half of the properties sell
for $100,000 or less and the other half sell for $100,000 or more.
Interpretation of the “Median Price / Municipal Assessment” ratio: For example, a ratio of 107% indicates that a house assessed at $100,000 could sell for $107,000.

Listing period: Please note that the median listing period could be underestimated. In fact, when a property is again listed for sale after the mandate has expired or when the real estate agent changes, the calculation does not
take into account the previous listing period.

N/A: The market classification is not available when there are fewer than 20 transactions. The other data is also not available where the number of transactions is less than 5.

Note: All data published in this publication is smoothed data, with the exception of sales and active listings. MARKET CLASSIFICATIONTYPES

* Raw data: data observed for the current quarter .

. 9 BALANCED: Market where neither sellers nor

* Smoothed data: average for the last four quarters in order to reduce any major variations from one quarter to the next and provide a clearer trend. . .
buyers are favoured; sales volume steadily progressing

over a long period; prices increasing at or slightly
above inflation.

BUYER’S: Market where buyers are favoured;

Source : CIQ (compilation SCHL)
Québec Metropolitan Area - Market Zones

Zone |: Québec Basse-Ville (Limoilou, St-Roch, St-Sauveur),Vanier surplus of listings; few sales; long listing periods; prices
Zone 2: Québec Haute-Ville (St-Jean-Baptiste, Champlain, Montcalm) decreasing or increasing below inflation.

Zone 3: Ancienne-Lorette, Neufchatel, Duberger, Les Saules, Lebourgneuf DECLINING: Extreme buyer’s market; prices down
Zone 4: Ste-Foy, Sillery, Cap-Rouge, St-Augustin significantly; further price decreases to be expected.
Zone 5: Val-Bélair, St-Emile, Loretteville, Lac St-Charles,Valcartier, Shannon, Lac St-Joseph, Ste-Catherine, Fossambault SELLER’S: Market where sellers are favoured;

Zone 6: Charlesbourg, Lac Beauport, Lac Delage, Stoneham-Tewkesbury, Ste-Brigitte de Laval shortage of listings in relation to demand; short listing
Zone 7: Beauport, Boischitel, L' Ange-Gardien, Céte de Beaupré, ile d’Orléans periods; prices increasing above inflation.

Zone 8: Charny, St-Romuald, St-Jean-Chrysostéme, St-Nicolas, St-Rédempteur, Breakeyville, St-Lambert, St-Etienne OVERHEATING: Extreme seller’s market;sales and
Zone 9: Lévis, Pintendre, St-Henri prices up considerably; further price increases to be

expected.
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STAY ON TOP OF
THE HOUSING MARKET

Enhance your decision-making with the latest information
on Canadian housing trends and opportunities.

Access accurate, comprehensive and current housing data on-line,
through a national suite of publications and a number of other
statistical reports and tables.

Free reports available on-line include: Also available: regional specialty reports
Canadian Housing Statistics Analysis of the Resale Market, Québec Centres
Consumer Intentions to Buy or Renovate a Home B.C. Seniors’ Housing Market Survey
Housing Information Monthly Greater Toronto Area (GTA) Condominium Report
Housing Market Outlook, Canada Housing Market Tables: Selected South Central Ontario
Housing Market Outlook, Major Centres Centres
Housing Now, Canada Market at a Glance, Prairie Centres
Housing Now, Major Centres Ontario Retirement Homes Report
Housing Now, Regional Residential Construction Digest, Prairie Centres
Monthly Housing Statistics The Retirement Home Market Study, Québec Centres

Preliminary Housing Start Data
Rental Market Provincial Highlight Reports

Rental Market Reports, Major Centres

Get the market intelligence you need today!
Visit: www.cmhc.ca/housingmarketinformation

Al ANADIAN WOOD-FIRAME
HOUSE COMS TRUCTICN
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CANADIAN WOOD-FRAME

This national best-selling guide to constructing a wood-frame house is the ideal learning tool and job-site
manual. The new edition of Canadian Wood-Frame House Construction has been updated to reflect the
residential requirements of the 2005 National Building Code of Canada. In addition, many changes have

been made to bring the book in line with current building science research, construction methods and

construction materials. Order now at www.cmhc.ca or call | 800 668-2642
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